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The List is a tool for finding solutions that are
available from Microsoft Dynamics® Partners.

The Partner Channel offers three versions of The List for your convenience:

*The List: Magazine is featured in The Partner Channel Magazine and
distributed on a quarterly basis to Microsoft Dynamics Partners, Microsoft®
team members, and industry influencers.

¢ The List: Online features the same content as included in The Partner Channel
Magazine, but available in a downloadable PDF document at
www.thepartnerchannel.com/the-list .

*The List: Handbook features the same content as each spring’s edition of
The Partner Channel Magazine, but is printed as a standalone handbook and
distributed annually at Microsoft’s customer conference, Convergence.

Visit www.thepartnerchannel.com/the-list or contact Jane Olson, sales manager,
at 701-478-6895 or Jane@thepartnerchannel.com for more information.

About The Partner Channel

The Partner Channel® provides sales, marketing, and leadership-focused
publications and events for Microsoft Dynamics Partners.

Our core team and alliance partners have worked for, with, and on behalf of
the Microsoft Dynamics Partner community for years. At The Partner Channel,
a‘Partner’is more than a noun!

Since its inception in May 2003, The Partner Channel has produced

59 monthly e-Newsletters, 22 quarterly magazines, 17 versions of The List:
Magazine, 7 annual Partner events, 3 versions of The List: Handbook,

3 editions of The Partner Channel Virtual Expo, and a partridge in a pear tree.

Learn more about The Partner Channel at www.thepartnerchannel.com and
if you're ever in Fargo, North Dakota, swing by and visit us at 222 Broadway.
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